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at a down-to-earth price 
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security system 
remote station 


e 100% CMOS solid-state 
circuitry for extremely 
high resistance to. noise, 
temperature extremes 
and humidity 


Six wire hookup includes 
both LED's and switch 
wires 


Separate Decoder Box 
prevents unit from being 
defeated even when re- 
moved from the wall. 
5.5 to 25 volts A:.G.196 
Pick your output of 
momentary or on/off, 
standard 


2 separate outputs out of 
1 decoder available, with 
third output for hold up 
Second output latch can 
be used as a shunt with 
LED indication 

Positive and negative 
LED inputs 


NELTECH 


— development, inc 
10815 S.W. Cascade Blvd 
Portland, Oregon 97223 
Call toll-free: 800-547-1884 
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SECURITY LENSES 


> 


For those special applications where television cameras require 
concealment or protection, these security lenses are the solution 
to most installation problems. 


Now in use at hundreds of government, industrial, and commercial 


locations. 


CHECK THESE FEATURES! 


Available in 24 and one inch Vidicon sizes 

Focal length 9mm 

Standard C mount 

Front entrance pupil diameter .095 for the % and 
.118 for the one inch Vidicon sizes 

Aperture f4 to f11 

Produces a fully corrected needle-sharp image 
—not a fish-eye lens 


Full specifications available on request from: 


POWER-OPTICS, INC. 


1055 W. Germantown Pike Fairview Village, Pa. 19409 Phone: 215-539-5300 Telex: 84-6314 


Dealer and O.E.M. Inquiries Invited. 
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- LINE CARRIER 
- BATTERY BACKUP 


- SOUND 
DISCRIMINATOR 


COMPARE THESE OUTSTANDING FEATURES: 
e Coverage of 5,000 sq. ft. e LED’s Count and Alarm 


e Recharging Circuit 


e Event Count (Adj. 1-10) for lifetime Ni-Cad 


e Sensitivity 


Batteries 
e Line Carrier Transmission 


SDR-105 RECEIVER 
LINE CARRIER with BATTERY BACKUP 


P. 0. Box 490 


N/O-C-N/C Outputs 
ORDER NOW! 
oe er 


DEO-TECH 


Watertown, N.Y. 13601 Phone (315) 782-1151 
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REEL-LESS DISPENSING SPEEDS CABLE 


Milton E. 


aCe iN e cee 


Convertible Alarm Detection Devices, Inc. 


33 G3. 


mR a ata) 


STANDARD COMMERCIAL CONTROLS 
Te alt Com CD Meat p) 


Model #8012 (12 Volt Control) 


STANDARD FEATURES 
PEL TCN MCI Mr Mair l ith 
UL listed relays, (no 
transistors or integrated circuits) 
UL listed class 2 plug in transformer 
CH MAH NMS ladys 
PASCAL OCH Me TAT MeL 
circuit contacts). 
Green L.E.D. loop monitor light 
24 Hour N.O. Panic/Holdup Loop 


824 East Methvin Longview, Texas 75601 


o bi 
CA LCL Arriit 
Bell-test button (bell can be tested 
when system is ON or OFF) 
AC/DC instant power transfer 
Vem a 
Precision voltage regulated charging circuit 
aT Me UC UCL me) CL 
OTE Mee HMSO CHAO) CHE] 
UCM 


(214) 753-8734 
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TO PROTECT THE CROWN JEWELS.” Henry 
J. Luks. Feb., p. 30 


Ss 


SDM’S ANNUAL SECURITY PRODUCTS DI- 
RECTORY. Aug., pp. A-1 thru A-32 


SDM’S DIRECTORY OF ACCESS CONTROL 
MANUFACTURERS. Sept., p. 20 


SECURITY COURT CASES. Milton N. Gross, J.D. 
“Alarm Company's Obligations Under Law,” ”Feb., 
p. 68/ “A Case of Contract Liability,” Mar., p. 80/ 
“Burden of Proof Rests with Plaintiff,” Apr. , p. 104/ 
“Contract Obligations,” May, p. 125] “ ‘Reasonable 
Care’ for Entrusted Goods Upheld,” July, p. 61/ 
“Incidental Beneficiary Cannot Sue,’ “Aug., p. 139] 
“Limitation of Liability,” Sept., p. 64/ “Separate 
Entity,” Oct., p. 68/ * ‘Liquidated Damages Chee 
ae Nov., p-90! “Tariff Liability,” Dec., 

p. 71 


SECURITY FINANCIALS. Sheryl Leininger. Jan., 
p. 17/Feb., p. 15] Mar., p. 11/ Apr., p. 13/ May, 
p. 13/June, p. 17/July, p. 15 


SECURITY FINANCIALS. Deborah Cromer Post 
Aug:, p. 9/ Sept., p. 13/ Oct., p. 13/ Nov., p. 15/ 
Dec., p.13 


THE SECURITY GUARD BUSINESS... 
ANOTHER DINOSAUR? John H. Hauser. 
Dec., p. 24 


SEIA SOUNDINGS. Donna Joseph. May, p. 137 / 
Aug., p. 137 / “The Alarm Installer and SEIA,” 
Sept., p. 67 | “New York Schedule,” Oct., p. 160/ 
“New York Report,” Nov., p.56/ “New York 
Seminar Review,” Dec., p.68 


SELLING SECURITY. Ernest W. Fair. “Use Your 
Eyes in Selling,” Jan., p. 25/ “Make It Clear—Get 
Better Response,’ Feb., p., 22/ “Short-Cuts to 
Assessing Customer Needs,” Mar., p. 16/ “Plan 
Selling Time for Better Profit,” Apr., p. 18/ “Got a 
Sales Slump to Shake?—Here’s Where to Start,” 
May, p. 56/ “Use Those Questions to Make Sales,” 
June, p. 25/ “Doorways to an Open ‘Sales Mind,’ 
July, p. 22/ “Getting Something email 
When You Don’t Feel Like Selling,” Aug., p. 16/ 
“Present It Right—The Sale Is Surer,” Sept. , p. 69/ 
“Handling Those ‘Slow’ Customers Profitably,” 
Oct., p. 60/ “Cutting Short Your Sales Slump,” 
Nov., p. 20/ “Better Sales Openings Make Closing 
Easier,” Dec., p. 20 

SETTING A VALUE FOR YOUR COMPANY. 
Joseph Arkin. Oct., p. 150 


THE SMOKE DETECTOR MARKET. . .ON 
FIRE! R. J. Bargert. June, p. 28 

THE SOUND CONCEPT IN ALARMS. Lon Fu- 
gate. Apr., p. 22 

SOUND DISCRIMINATOR RINGS BELL FOR 
ACRON. Apr., p. 44 

STIFFER PENALTIES FOR ARSON SOUGHT BY 
PLRB. Oct., p. 156 

STOP ELEVATOR CRIMES WITH CCTV SUR- 
VEILLANCE. Herman Kruegle. Oct., p. 78 

SUPER-SOPHISTICATED MULTIPLEX ALARM 
SYSTEM PROTECTS EXCLUSIVE PALM 


SPRINGS RESIDENTIAL DEVELOPMENT. 
SDM Staff Feature. May, p. 72 


U 


UNIQUE ACCESS CONTROL SYSTEM PRO- 
TECTS MIDAS MUFFLER. Sept., p. 96 


UNIQUE SECURITY DEVICE FOR TRANSPOR- 
TATION INDUSTRY. Dec., p. 28 


UPGRADING AUTOMATIC ALARM DIALING 
SYSTEMS. J. P. Neil. Jan., p. 108 


Vv 


VEHICLE SECURITY. ..WHY BOTHER? R. J. 
Bargert. Mar. , p. 22 


VERSATILE AUDIO SYSTEM EXPANDS DE- 
TECTION CAPABILITY. SDM Staff Feature. 
Apr., p. 28 


WwW 


WHY WE CHOSE “AUDIO.” D. C. Crawford. 
Apr., p. 38 





